CURRICULAM VITAE


BHASKAR SUDAMRAO MULE
Add.:  Plot no 94, ekmat nagar Nagpur -440024
Dist.:- Nagpur , Maharastra
Mobile No. : 7066689704 , 7718876850
E-mail: mulebhaskar@gmail.com

Career Objective:
To work at the best of my potential & dedication for the better performance of the organization as a part of a team and help in it’s uplifting for a better future.

Total Work Experience 13 Years

Experience:
	Name 
of Organization.
	Year of Exp.
	Role

	MANOHAR YUG
	Dec2022 to till the date
	      REGIONAL MANAGER 



· As Manohar yug is Agri tech company and i am working there as the regional manager , I was handling team of cluster manager and unit manager in vidharbh area.
· Responsible for  profit and loss in the area allotted to me.
· My job role also include Appointment  of distributer and dealer in assign  area .
·  Submitting daily report to the zonal manager and sales head as well

Experience:
	Name 
of Organization.
	Year of Exp.
	Role

	NICT TPL
	FEB 2021 to Dec 2022
	      AREA MANAGER 



· Handling all sales in all over vidharbh region.
· Handling sale team and guide them to achieve  there target  well in time
· Mentioning relation with bank officials and head offices across the vidharbh  area.
· Responsible for  profit and loss in the area allotted to me.
· Handling distributer and solving there issue as early .



Experience:
	Name 
of Organization.
	Year of Exp.
	Role

	RELIANCE  JIO.
	From 1 April 2018 – JUNE2021
	      Assistance Manager  



•Supervise the day to day operational functions of the branch. 
•Supervise, coach, and develop staff regarding service expectations, policies, procedures, products. 
•Responsible for acquiring customers for  in-house and commercial     customer  
•Maintain good public relations with customers and the community. 
•Responsible for P&L ownership of the branch.
Experience:
	Name 
of Organization.
	Year of Exp.
	Role

	Uniglobe Services, Mumbai
	
	From Jan 2016
- Mar 2018
	 Sales  collection Manager


Job Description:
• customer acquire by visiting  by visiting with officer .
• sale my product such as insurance and giving finance to customer 
• Generate leads for product.
• Ensuring customer satisfaction and loyalty.
Experience:
	Name 
of Organization.
	Year of Exp.
	Role

	GOEL Power 
	
	From Dec 2014
- Dec 2016 
	Sales officer


Job Description:
• Generate lead by cold calling.
• Sale the product and complete my target with in time.
Experience:
	Name 
of Organization.
	Year of Exp.
	Role

	 Malani Enterprises  
	
	From JAN 2010
- Nov 2014
	Sales officer


Job Description:
• As this is FMCG company so i need to Generate lead by cold calling.
• Sale the product in my area appointing new outlets.





Educational Qualification:
	Degree exam
	Year of Passing
	University/Board
	Percentage

	B.A
	2017
	YCMOU
	56

	DIPLOMA
	2010
	MUMBAI
	69

	H.S.S.C
	2008
	Amravati
	73

	S.S.C
	2006
	Amravati
	74


	
Computer awareness:	
       1.  ,MS-CIT
       2. INTERNATE  APPLICATION

   Strengths:	
· Self-confident.
· Hard-working.
· Good Communication Skills.
· Ready to take Responsibilities.
Personal Details:	

➢  Marital Status        	            Married
➢  Date of Birth	                   18-03-1989
➢  Language known                English Hindi, Marathi.
➢  Hobbies                   	   Music

Declaration:

I hereby declare that, all the details furnished above are true to the best of my knowledge and understanding.                                   



Place: Akot
                                                                                                                                                               
Date:                                                                      Bhaskar S  Mule                                                                 
                                                                  















