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P E R S O N A L
I N F O R M A T I O N

RISK ANALYST
ANA SEGUROS & PREVEM SEGUROS  |   JAN 2019 -  TODAY

Risk analysis and tracking.

Per iodic report ing on r isks behavior .

Credits r isk valuat ion and preventive reserves calculat ion.

Analyt ics team launching.

Investment KPIs

Monthly closing act iv i t ies

Presentat ion improvement in del iverables.

SCHOLARSHIP SERVICE
ACTUARIAL SCIENCE FACULTY ANÁHUAC MÉXICO |  2014 -   2018

Student tutor ing.

Invest igat ion.

Event planning.E D U C A T I O N
BASIC AND HIGHER EDUCATION
OXFORD SCHOOL |    1999 - 2014

A C H I E V E M E N T S
COLLEGE BOARD
1ST PLACE SCHOOL LEVEL - 2014

PREMIO INTERNACIONAL BACHILLERATO ANÁHUAC
PARTICIPATION - 2012 & 2014

M A R I A N A
P L A T A

A G U I R R E
A C T U A R I A L

S C I E N C E  D E G R E E

SOCIAL SERVICE
SUMANDO BIDAS A.C.  |  JAN 2018 - AUG 2018

Fundrais ing.

Event planning.ACTUARIAL SCIENCE DEGREE
UNIVERSIDAD ANÁHUAC MÉXICO |  2014 -  2018

PARIS SCHOOL OF BUSINESS |  SEP'17 -  JAN'18 EXTRACURRICULAR ACTIVITIES
STUDENT SOCIETY ACTUARIAL SCIENCE FACULTY |  2015 -  2017

ACCIÓN SOCIAL UNIVERSIDAD ANÁHUAC |  2017 -  2018

C E R T I F I C A T E S
MICROSOFT OFFICE

CAMBRIDGE TEACHING KNOWLEDGE TEST

CAMBRIDGE ESOL EXAMINATIONS (PET & FCE)

SAS (PROGRAMMING 1 & STATISTICS 1)

UDEMY'S THE COMPLETE FINANCIAL ANALYST

TRAINING & INVESTING COURSE

TRUSTWAVE'S SAE-ES-IT CONCIENCIA DE

SEGURIDAD PARA EL PERSONAL DE TI  E

INGENIERÍA

CONDUSEF DIPLOMA IN FINANCIAL EDUCATION
ACADEMIC EXCELLENCE UNIVERSIDAD ANÁHUAC
ACTUARIAL SCIENCE DEGREE - 2018

DECISION SUPPORT SYSTEM SPECIALIST -  RISK
CETELEM MÉXICO  |   SEP'21 -  TODAY 

Risk KPIs analysis and tracking.

Per iodic report ing on r isk behavior .

SAS Programming.

Database analysis .

Monitor ing and improvement of  internal  scores.

Presentat ions at  commercial  committees.

Specif ic studies for the improvement of  areas,  products and

processes.

Monthly closing act iv i t ies .

Continuous rapprochement with internat ional  bases.

Constant analysis for  achieving greater eff ic iency in the sales

process.  

Presentat ion improvement in del iverables.

Close work with the Expert  System.


