MUKESH CHANDRA MATHUR

C-3/42-, YAMUNA VIHAR,







 DELHI-110053.
                                                               PH:9818629037                   






                        E-mail: mukeshchandermathur@gmail.com
                                                                                    E-mail: mc_mathur@rediffmail.com
[image: image1.jpg]


To,

_________________________

_________________________

_________________________

Respected Sir,

It gives me great pleasure to present my candidature for the above mentioned post in your esteemed organization.

Sir, as a professional I am a professional with all strengths you are looking for with relevant exposure of marketing.

As a successful professional I have been working for more than 30 years track record & experience of different territories.

 I always looks forward to operate as a team of achievers & prove as profit centre.

I am enclosing here with my bio-data for your kind perusal and look forward for an early response, considering my strengths of determination, dedication & culture of sincere hard-working for an opportunity for personal interaction.

With warm regards,

  Yours Sincerely,

(MUKESH CHANDER MATHUR)

CURRICULUM VITAE

C-3/42, Yamuna Vihar,

Delhi-110053.

Ph: 9818629037 (m), 

E-mail: mc_mathur@rediffmail.com
MUKESH CHANDER MATHUR

Career Objective

· To join Sr. Level of a professionally managed organization  in order to achieve excellence in my field of interest.

Professional Career Highlights

· 35 years of hardcore result oriented and unblemished career in sales and marketing with various reputed companies like Libra International Ltd., Arvind Industries Pvt. Ltd., Pixxion Exports Pvt. Ltd. (A UNIT OF M.M.INTERNATIONAL LTD.)

· Have an all exposure with special expertise in all India.

· Have exposure of all functional area of marketing namely line function sales (with special emphasis on dealer development) brand management, distribution/procurement/network, contract manufacturing, research, advertising and above all corporate tie-ups.

· Exposure to handle profit centers independently and successfully.

· Handling exports business and create a new development of buyers.

· An expert in man-management a hard taskmaster with “never say die attitude” and a strong believer of “every problem has a solution just face it”.

Key Responsibilities

· Market research, liaise with existing & prospective customers across business units and responsible for corporate strategy development.

· Forge suitable alliances & relationships with potential partners to enhance market reach of the organization.

· Research on strengths and weaknesses of competition on competitor activities.

· Advise management on business growth plans, new or existing business segments.

· Responsible for identifying and enabling creation of customer differentiation and customer relationship management process.

· Single point of contact between the organization & the market.

· Responsible for marketing communication, promotion and brand building, Industry Meets, Seminars, Exhibitions, Publications, Government Committees.

Marketing

· Formulates and ensures implementation of marketing & sales strategies.

· Develops a comprehensive brand strategy and ensures that the brand is reinforced across all marketing and operational activities.

· Oversees / Domestic design, sales & marketing, promotion, delivery and quality of programs, products and services.

· Liaises with key decision-makers including promoters, architects and designers.

· Ensures effective displays and showroom management.

· Manages various sales channel (retail, wholesale and contracting)

· Ensures optimum customer service.

· Manages supplier relation.

Skills Set

· Exceptional analytical abilities.

· Outgoing personality with a flair for meeting customers and professionals for building business relationships.

· Experience of International Marketing.

· Good Understanding of Global Market Scenario, Market Research and Competitive Assessment.

· Flair for customer relations management and relationship based sales.

· Passion for quality and excellence.

· Good communication capabilities –oral, written and presentation skills.
Key Result Areas

Dealers / Buyers sectors:

· Identify and develop dealers / buyers to promote company’s products.

· Develop product mix with wide acceptability, categorize market by grading them and converting non-performing to performing

· Planning bonus / inventive schemes

· Positioning right product in the right area at right price.

· Keep tab on competitors activities

Managerial duties:

· Product planning

· Product placement

· Pricing

· Forecasting sales

· Recruiting & selection of sales staff

· Sales administration

· Motivation

Educational Qualification

· Higher Secondary from C.B.S.E. Board with 80.2% marks.

· Senior Secondary from C.B.S.E. Board with 78% marks.

· Graduation from Delhi University with 76.7% marks.

· MBA from Faculty of Management, Delhi University with 70% marks.

Experience

· Presently working with LIBRA INTERNATIONAL LTD., DELHI as a Dy. General Manager (S&M) from 2012 to till date.
Job Profile

Manufacturer & Marketing of Libra Mattress,   embroidery   Garment   product   Home  Décor, Towels & accessories / rugs & kitchen ware   Wears & Sports Fmcg productss. Cosmetics Skin    Chemicals & Laboratory   Furniture Fish Aqua Glass & Glassware Gold plated Corckery Wear Home Utansils & Steel cutlery. Plastic products Gold plated Jewllery Gold plated watches Fancy Gifts Chidren toys & gift products Flowers/ Brass Ware &steel utensil From Moradabad Show Rooms Marketing
· Worked with ARVIND MATTRESS INDUSTRIES LTD., RAIPUR (M.P.) as a Regional Sales Manager from 2006 to 2012.
Job Profile

Marketing of Airan foam / coir / fiber matters / cushions / pillows & Home Linen embroidery / rugs product, fashion wear & Home  Décor & Accessories Spots Wears Sports Goods .Chemicals  & Furniture Plastic  Gift &ToyKids Toys &Family products &Flowers /Pantings/ Greeting  cardsetc     
· Worked with PIXXION EXPORTS PVT. LTD –Moradabad & Delhi. as a Sales Manager from 2000 to 2006.
Job Profile

Manufacturers & Marketing of Importd Flowers/Baby toyes Baby games Kids Family Products   Stainless steel   Kitchen Ware, &Cutlery Gold plated Bras &  E P NS Ware Silver   Jewellery & glass. glass wear products corckery wear &  Home décor Products & accessories, Home ware products, Mattress & Rugs & Handicrafts Products, Sports materials.   Furniture Office&  Laboratory.
International Marketing

· Uganda, Kenya, Nairobi, Nigeria, Ethiopia, Addis Ababa, Zimbabwe, Sri Lanka & Mauritius.
Personal Details

· Father’s Name

:
Late Sh. S.B .Mathur

· Date of Birth

:
5th August 1968
· Nationality

:
Indian

· Marital Status

:
Married

· Languages Known
:
English & Hindi

Place:
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